
NOVEMBER 2, 2015

Reprinted with permission from the November 2, 2015 edition of THE NATIONAL LAW JOURNAL © 2015 ALM Media Properties, LLC. All rights reserved. Further duplication without permission is prohibited. For 
information, contact 877-257-3382, reprints@alm.com or visit www.almreprints.com. #005-11-15-06 

A speciAl reportwinning
“I just show up in court and wing it,” said no Winning Litigator—ever. But the lawyers in our special report bring more to the table than just 
meticulous preparation. They find new applications for decades-old laws. They take mind-numbing details and condense them into tidy bits of 
information. They strike the right balance of likability and decorum with fact-finders. They regroup and evaluate every step of the way. And when it’s 
all over but the bill-paying, they end up with some very happy clients.

Sheppard, Mullin,  
richter & haMpton
Stephen KorniczKy, partner

While others settled without 

a fight, Stephen Korniczky went 

to trial against plaintiffs attor-

ney Raymond Niro and pat-

ent licensing company Intellect 

Wireless Inc.—and won. 

A dozen law firms represent-

ing some 20 wireless compa-

nies have negotiated patent 

infringement claims brought by 

Niro, Haller & Niro, a pioneer 

in such nonpracticing-entity 

suits. Korniczky’s client, mobile 

phone network company HTC 

Corp., didn’t want to fall in line. 

“HTC was looking for an 

opportunity to draw a line in 

the sand against patent trolls,” 

Korniczky said.

The defense succeeded in 

its inequitable conduct coun-

terclaim and, in July, a fed-

eral judge ordered Niro and 

three other firm attorneys to 

pay nearly $4.1 million in fees 

and costs. Although he denied 

this outcome was the cause, 

Niro said he now has had 

enough of the patent enforce-

ment practice.

Korniczky and his team 

undertook dogged research that 

uncovered false declarations in 

patent applications for caller ID 

and image technology filed by 

Intellect Wireless owner-inven-

tor Daniel Henderson and evi-

dence that he had informed the 

Niro attorneys of the falsehoods.

Korniczky collaborated with 

HTC executive patent litigation 

director David Wiggins and for-

mer HTC chief patent counsel 

Alexander Chen, as well as with 

his big brother, fellow patent 

attorney Paul Korniczky, a part-

ner in Chicago’s Leydig, Voit & 

Mayer.

Niro said his firm lost because 

it “represented a liar.” 

Meanwhile, Korniczky and 

his firm won summary judg-

ment in a similar case that 

Intellect Wireless and Niro 

filed against Hewlett-Packard 

Co. and other firms. Korniczky 

seeks nearly $1 million in fees.  

 —Lisa Hoffman 

Trial Tips
 “Remember your goal is to solve 

your client’s problem,” Stephen 
Korniczky said. “It may or may not 
have to involve a trial.”

 Developing the merits of a 
case early “creates litigation and 
settlement options,” he said.

 “There is no shortcut to 
knowing the documents in your 
case,” Korniczky said. “Read and 
understand them.”

 “Trials and cases are won in the 
trenches of discovery,” he said. 
“Fight to get the evidence.” 

 “Simplify your story for the jury,” 
he said. “Build your case around  
themes.”
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